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Get Pre-Approved

This week’s special update looks at one ~ Well- prepared home that matches buyer
simple question: how quickly are expectations can still stand out,

Tallahassee homes selling? especially in stronger locations or price
ranges. However, homes that miss the

The graph tracks the percentage of  mark may need more time to find the
listings that sold each month, which right buyer.

helps show how quickly buyers are

absorbing available homes. For April, the ~ For buyers, this creates a more useful

latest reading shows a market that is search environment. There may be more

active, but more measured than the room to compare homes than there was

peak-speed years of 2021 and 2022. during the fastest-moving years. Still, the
best listings can move quickly, so

preparation remains important.

o

That matters because those peak years
were unusual. Buyers were moving
quickly, inventory was tight, and many  The key takeaway is simple: The
homes had little time to sit before  turnover rate for listings in April was
attracting serious attention. normal... very much the same as we saw
in past Aprils.
April's current reading tells a different
story. Buyers are still making decisions, ~ That is good information for anyone

but they are comparing more carefully. planning a move this year. Buyers should
understand where they have room to

Price, condition, location, and payment  negotiate. Sellers should understand
all matter more when buyers have time  how their home compares with current
to evaluate their options. competition.

Joe Manausa, MBA
info@manausa.com

For sellers, this means presentation and
pricing carry more weight. A

Read the full article here.
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