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A Familiar Tallahassee Housing Market

STATUS OF HOMES FOR SALE IN TALLAHASSEE

1,800
. For Sale
1,600 mmm Under Contract
% Under Contract

w 1,400 Under-Contract Trend
<C
wn
[~
o 1,200
[
pré}
s 1,000
(]
L
w 800
o ‘|
[
" "m l
= n| 'ml |||' |
Z 400 B

200

0

2011 2012 2013 2014 2015 2016 2017

................

Prepared By Joe Manausa For The Tallahassee Real Estate Website www.Manausa.com

80% '

|
70%
60%
50%

40%

30%

o

20%

Al
I

2024

10%

PERCENTAGE OF HOMES FOR SALE ALREADY UNDER CONTRACT

0%

2019 2020 2021 2022 2023 2025

7 source: Tallahassee MLS

he chart above tells an important

story about where the Tallahassee
housing market stands today, and why
conditions feel far more familiar than
they did just a few years ago.

This data tracks three critical measures
over time, the number of homes for sale,
the number of homes under contract,
and the percentage of listings already
under contract. That last metric is one of
the clearest indicators of buyer urgency
and market balance.

During the pandemic surge, the
percentage of homes under contract
reached extreme levels. In some
periods, more than half of all available
listings were already spoken for. Buyers
faced intense competition, and sellers
benefited from urgency-driven pricing.

What matters now is the current trend.

The percentage of homes under contract
has fallen back to roughly the same
range seen about ten years ago. For
buyers, this means conditions today

closely resemble what Tallahassee
looked like a decade ago. There is more
choice, more time to evaluate options,
and meaningful room to negotiate.

Inventory has also rebuilt. Homes are
still selling, but they are doing so in a
more measured environment. The
market is no longer forgiving of
overpricing, and momentum alone no
longer carries listings to the closing
table.

Success today depends on informed
pricing and marketing saturation. Homes
that are priced correctly and exposed
broadly to qualified buyers continue to
sell efficiently. Homes that rely on
outdated methods often linger, requiring
adjustments to regain attention.

The Tallahassee housing market has not

weakened, it has normalized.
Understanding that distinction s
essential for buyers and sellers

navigating today’s conditions.

Contact the Joe Manausa Team here

Tallahassee Real Estate Weekly Special

www.JoeWillSellYourHome.com

February 9, 2026

SUBSCRIBE



http://www.JoeWillSellYourHome.com
https://www.manausa.com/blog/tallahassee-real-estate-report-feb-2026/
https://www.manausa.com/drop-joe-a-note/
mailto:joe@manausa.com?subject=Email%20From%20A%20Tallahassee%20Real%20Estate%20Newsletter%20Reader
https://www.manausa.com
https://jmre.ws/a77gy
https://a.co/d/8nBkto0
https://www.manausa.com/blog/how-to-sell-a-house/
https://manausa.hifello.com/lp/677d7034a213e700387f310a
https://www.manausa.com/idx/results/?searchtype=3
https://www.thefsbobook.com/
https://bit.ly/39v6tNs
https://www.manausa.com/blog/tallahassee-real-estate-report-feb-2026/
https://www.manausa.com/blog/tallahassee-real-estate-report-feb-2026/
https://apply.citynational.com/signup?referrerId=Mitch.Wright%40citynational.com&loanType=
https://apply.citynational.com/signup?referrerId=Mitch.Wright%40citynational.com&loanType=

